Analytical Quadrant Asking plus Controlled

25 % of the Population MBTI Types xxTP

Persons of the Analytical Style exhibit cautious actions in support of others goals. If problems arise, they will be slow to react and the will tend

to avoid involvement. They will want facts to examine the problem logically and they will want to view it from an historical perspective to see how similar
situations have been handled in the past. They will show minimum concerns for personal relationships involved. Their actions toward finding solutions
will support principles and thinking and they will offer evidence and a promise of service to aid in correcting any problems. All judgments made are
subject to change and they are their own worst enemies in constantly reviewing their own judgments. A decision that concerns actions on their own part

for their own personal benefit is not viewed by them as a decision at alt.

Analytical Analyticals Very Asking / Very Controlled INTP

(1.50% Population) Persons of this type exhibit the greatest precision
thought and language of all types, they tend to see distinctions and
inconsistencies in thought and language instantaneously regardiess of
intervening thoughts and ideas. They want to understand the "why" of
nature. They can come up with the design but others will need to build it.
Often, they do their work alone and the presence of others actually hinder
them. They are usually insensitive to the needs of others. They abhor
routine activities and do not do them well. Deeds and ideas excite them -
not so, titles or rank. Their desire to gather information and their own
doubts about any judgments that they make will frequently cause them

to delay in making any judgments or result in them releasing heavily
qualified judgments.

Amiable Analyticals Very Asking / Mostly Controlled ENTP

(4.75% Population) Persons of this type are the most reluctant to do tasks
as they have always been done. They deal well with social and physical
realities. They are very good at functional analysis and enjoy complex
situations. They are very very alert to their surroundings and are apt to know
what will be happening next. While they are aware of new project, they will
be afraid to commit for fear that the next project might be even be more
interesting. Rules are mostly for others. They enjoy winning by finding ways
around existing rules. They often do not plan ahead expecting that as
problems arise, they can avoid them or go around them. Arguments are
learning events. They are considered suave and sophisticated and know all
the best places to be.

Driving Analyticals Mostly Asking / Very Controlled ISTP

(4.75% Population) Persons of this type are reserved, aloof, cautious in
relationships, yet willing to try anything once. They are masters in the use
of tools of their choice and frequently brilliant in the operation of machinery.
Once they know what they want to do, they can dedicate years of directed
work to achieve their long term goal. For male or female, they will work to
become jet pilots, brain surgeons, etc. Their desire for action makes
them most likely to become bored more than any other type. Males are
especially attracted to weapons. For friends, they seek out others of their
own type to be around. They seek to communicate with actions and their
verbal skills may be lacking. Regular school work, with no immediate
reward in sight, will often be ignored.

Expressive Analyticals Mostly Asking / Mostly Controlled ESTP
(14.0% Population) Persons of this type live for the present moment.
They are the ultimate in realists and have the least tolerance for unrelated
theory. They believe that time spent planning or getting ready may mean
missing something going on now. They are oblivious of authority. Their
observational abilities are such that they are hypersensitive to minimal
non-verbal cues that other controlled types often miss but that register
with emoting types non-verbally. They are seldom wrong at arriving at

an other's motivations and desires. This observational power allows them to
know what an others next action might be. They are smooth talkers and
negotiators. Things are seldom dull when they are around. When bored,
they can enter into serious con games from swindling to safe cracking.
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